
D o bad money habits constrain your f inancial  progress?  Many

people fa l l  into the same f inancial  behavior  patterns year af ter  year.

I f  you sometimes succumb to these f inancial  tendencies ,  now is  as good a

t ime as any to a l ter  your behavior.  Below are some suggest ions f rom the

advisory team at  6 Meridian .

#1 :  L iving without a budget .  You may earn enough money that  you don ’ t

feel  you need to budget .   “No matter  your f inancial  status ,  not  knowing

how much you spend and where i t  a l l  goes is  the most fundamental  bad

habit ,  and we are al l  probably gui l ty  of  i t  to a point ,”  says Wealth Advisor

Tim Rozzel l .   In  calculat ing a budget ,  you may f ind opportuni t ies for

savings and detect  wasteful  spending .   Margaret  Dechant ,  CEO ,  agrees ,

“Most would be shocked at  where the money goes i f  they t racked

spending .   Even for  those who have ‘enough ,’  i t  is  st i l l  an enl ightening

exercise .”

#2 :   Emotional  investing .   During market  volat i l i ty,  i t ’s common for

investors to become nervous ,  and without a sol id f inancial  p lan ,  many

make investment decis ions based on fear rather than sound advice .  

Wealth Advisor,  Bryan Green ,  suggests ,  “Some investors too often think of

a port fol io as a whole .   They should instead think of  i t  in  di f ferent

‘buckets ,’  i .e . ,  short - term ,  medium - term ,  and long - term buckets .   Reviewing

each ‘bucket ’  based on purpose can reduce anxiety dur ing down markets .”

Dechant adds ,  “Bui ld a long - term plan with your advisor based on facts ,

not emotions .”   Wealth Advisor,  Sarah Hampton ,  recommends having an

appropr iate perspect ive of  acceptable r isk and reward when reviewing
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#3 :  Saving too l i t t le too late .  Good savers bui ld emergency funds ,  have

money to invest  and compound ,  and leave the stress of  l iv ing paycheck to

paycheck behind .   Wealth Advisor,  T im Lynch ,  shares ,  “The importance of

saving ,  even i f  incremental ,  and the understanding of  compound interest  is

key to creat ing a last ing savings fund .  A local  business owner shared with

me that  h is  former employees are ret i r ing with $5M+  in  their  401Ks af ter

30+  years of  service because he encouraged them to save and educated

them on the benef i ts  of  a company match .  His employees were paid

competi t ive salar ies ,  but  these resul ts  show the long - term benef i ts  of

fol lowing a process and staying committed .”

Calvin Pearson ,  Wealth Advisor,  adds ,  “Saving does not  a lways require a

goal  of  purchasing something .    Savings that  aren ’ t  at tached to a spending

goal  gives you opt ions and f lexibi l i ty,  l ike the abi l i ty  to take advantage of

market  opportuni t ies or  having the f reedom to l ive your l i fe on your

terms .”

#4 :  Inadequate f inancial  l i teracy .  Is  the f inancial  wor ld bor ing?  To many

people ,  i t  can seem that  way.  The Wal l  Street  Journal  is  not  exact ly  Rol l ing

Stone ,  and The Economist  is  hardly l ight  reading .  You don ’ t  have to start

there ,  however.  There are excel lent ,  readable ,  and enterta in ing websi tes

with valuable f inancial  informat ion .  Vis i t  the Resources section  of  our

websi te for  t imely f inancial  p lanning art ic les with c lear  takeaways .

Reading art ic les dai ly  f rom reputable resources could help you

signi f icant ly  increase your f inancial  understanding .  

#5 :  DIY ret irement strategy.  Those who save for  ret i rement without the

help of  professionals may leave themselves open to abrupt ,  emotional

invest ing mistakes and other oversights .  Another common tendency is  to

underest imate the amount of  money needed for  the future vast ly.  Sarah

Hampton ,  Wealth Advisor,  caut ions ,  “Having an appropr iate perspect ive of

acceptable r isk / reward when reviewing investment opportuni t ies is  of ten

over looked .    Many fa l l  into the trap of  invest ing in opportuni t ies that  don ’ t

f i t  into their  long - term planning .”    Few people have the t ime to amass the

knowledge and ski l l  set  possessed by a f inancial  services professional

with years of  exper ience .  Instead of  f l i r t ing with t r ia l  and error,  see a

professional  for  ins ight .
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